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Becoming A High-performance Sales Professional

How to Position Yourself 

for Optimum Success

W

ouldn’t you like to have the skills that will help propel you into the elite of high-performance sales professionals? You already have the basic tools you’ve been using in your business and in every aspect of your life – because selling is what each of us does naturally just by living! In this workshop, we’ll cover the entire sales process from start to finish, all the way from prospecting to getting those priceless referrals, as well as tips for encouraging your professional development (on the sales floor) and your personal development (behind the scenes).

We’ll unveil certain mistakes you should try to avoid as well as principles to live by in order to make the sale almost every time. You’ll learn how to replace sales stigmas with customer satisfaction, customer trust, and even customer exhilaration. Sound interesting? Don’t stop here. There’s more, like how to:

· Discover your clients’ true needs

· Listen more and talk less

· Make the most out of first impressions

· Ask smart questions that lead to the right answers

· Ask for a decision with confidence and skill

· Exude confidence and sincerity with your body language

· Set sales goals and accomplish them
If you long to achieve your dreams of success in sales, this workshop is a must for your rise to the top. We’ll see you there!
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